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DISCLAIMER

This Offering Summary has been compiled under a contractual relationship between
10X Business Broker, the broker, and its client, Aqua Pure Clean , the seller, for

whom Katherine Ramirez is the designated broker for this offering. The information
and materials contained herein are deriyv
and materials. This includes, but is not limited to, business history, operating
procedures, financial statements and reports, income tax returns, and assumptive

data. The Offering Summary may also include estimates of value, which may be |
subject to independent appraisal. ‘

The broker has not audited, nor has it caused an audit of, the seller's books, records,
or financial statements. Accordingly, the broker makes no representations, expressed '
or implied, as to the accuracy of such books, records, financial statements, or any

conclusions drawn from them, nor shall the broker be liable in any manner for any |
loss, damage, or injury resulting from the inaccuracy of the information and materials i
contained herein.

This Offering Summary is intended for exclusive use by qualified prospective i
purchasers and their professional advisors and may not be reproduced in any form. It
represents neither an offer to sell nor a solicitation to sell assets and/or securities to

any specific party who may receive this information.
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P URE CLEAN

BUSINESS NAME LOCATION
Aqua Pure Clean Home Office
Started 1960

ASKING .. GROSS REVENUE
PRICE -1 $550,000
$575,000

SEL L ERAGSERETIONARY EARNINGS
$250,000

FURNITURE, FIXTURES & EQUIPMENT
(INCLUDED )
$60,000

INVENTORY  (INCLUDED)
(NA)

REASON FOR SALE
Retiring



BUSINESS OVERVIEW

Agua Pure Clean is a family-owned and operated septic tank pumping & Porta
Potty business with a legacy of excellence and reliability.

Since 1998, Robert the Owner ofAqua Pure Clean has been carrying on the
tradition of his father, who founded the business 60 years ago in 1963, and taught
Robert everything he knows. Robert values the trust and loyalty of his long-term
customers, who he treated as friends and neighbors. Robert enjoys the flexibility
of running his own business, which allows him to spend gquality time with each
customer and provide personalized services for them. He has grown the business
steadily over the years to support his family.

Robert has chosen not to expand it further, as he prefers to focus on his passions
for the outdoors and his hobbies. Aqua Pure Clean is more than just a
business, it is a community company that has a strong legacy in the Oneida and
Lemglade Counties.

This business is great for a company already doing Septic service to own this

route and client list of loyal customers.
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BUSINESS OVERVIEW

How They Make Money:

Agua Pure Clean is competitively priced , especially for in-person & online
training instruction. Their $500 full package is in line with or slightly below

other in-person programs.

Online-only options like Aceable are cheaper but lack in-person driving unless
bundled.

Agua Pure Cleansupplemental lessons  and road test services offer
flexibility for students needing extra help.

AQUA
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FINANCIAL PERFORMANCE

Gross

Revenue
$250K[

$200K™

$150K |

$100K |



CUSTOMERS
~

Residential Clients for pump holding and septic tanks, and occasionally camper/porta potties in
Oneida and Langlade County and dispose of waste in a local treatment facility. They also perforr
3-year inspections when appropriaieeydo not do real estate sale/plumbing inspections.




The Office is currently a home office, and therefore can be remote and can be
located within the Onieda and the Langlade Counties. You will have the

opportunity to keep expenses down by running your business out of your
home if you choose that route




Here are the certification levels needed to run a septic pumping business, the level depends on whether
would be land spreading or strictly using the treatment plant.

Aviaster Operator & Grade T ; conduct all aspects of septage servicing, except land application, and has
attended the Master Operator Class, passed the Master Operato® Grade T examination and submitted a
1600-hour experience statement.

AViaster Operator & Grade L ; conduct all aspects of septage servicing, including land application, and
has attended the Master Operator Class, passed the Master Operatod Grade T and Master Operator &
Grade L examinations and submitted a 1600-hour experience statement.

The operator needs to have one of these levels before testing for the above levels.

ACertified Operator 0 Grade T ; conduct all aspects of septage servicing except the land application of
septage. To become a certified operator, a person must pass the Septage Servicing Operator Certificatioh
Grade T examination.

ACertified Operator 0 Grade L ; conduct all aspects of septage servicing including the land application
of septage. To become a certified operator, a person must pass the Septage Servicing Operator Certification
0 Grade L examination.

There are also a certain numbers of operating hours needed before able to testl've included the website
link in case helpful. Septage servicing operator certification | | Wisconsin DNR



https://dnr.wisconsin.gov/topic/opcert/septage.html

EMPLOYEES
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There is 1 full -time Employee the owner.
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MARKETING STRATEGY

Agua Pure Clean created an excellent
reputation in and around the Community
with the Aqua Pure Clean Brand.

Key components include d:

COMPANYWEBSITE

@ SOCIAL MEDIA PAGE
‘:,%’ LOCAL CLIENTS
PA'A CURRENT CLIENT LIST

AQUA
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SERVICE AREA WISCONSIN
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GROWTH OPPORTUNITIES

Sl | y

A new owner can accelerate growth at  Aqua Pure Clean through the following ways:
A Dedicated sales rep to focus ongetting more clients

A Advertising
A Networking with Realtors or Builders
A Hiring someone to add to the team

More to share with an LOI




COMPETITION

Primary Competitors Include:

H&H Septic Services 1 10+ years in business
A-1 Septic Services 1 10+ years in business

Randy's Septic Service i 10+ years local owner with 2 trucks.



